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STEP 1
What’s Your “Story?”

As entrepreneurs, having a strong conviction and belief in the services or products
we are selling is key. Often our conviction comes from the fact that we ourselves are
our ideal client or customer! (Meaning, our prospects see themselves in our
“before.”)

Weaving the story of your “before” and “after” into your marketing can be very
compelling for prospects.  So, how did you get to where you are today? To tell your
story, you can use the following outline.  Sketch our your story in the space below:

A turning point in my life was:
This is what I did (steps) to change my situation:
It turns out it wasn’t just me experiencing this:
It is now my mission to: 
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STEP 2
What Benefits and Results Do You Create?

What benefits and results would your ideal clients/customers be thrilled to get from
you? THIS is what we're marketing to. Highlighting these will completely
differentiate you from others. List each of the benefits and results your clients enjoy
when they work with you.
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STEP 3
“Competition” and Your USP

Who are your competitors in helping your target client with their struggles? (This can be in your
particular field, or in another profession.)

What makes your services unique? What do you offer that they don't? How do your services create
better results?

Brand YOU
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STEP 4
Your Claim
To figure out your claim, answer the following questions:

What do you really deliver?

What is the bottom line benefit of your work, one you'll rest your reputation on?

What can you promise a prospective client?

How can you phrase this in just a few words so that ideal client says, ''That's exactly what I am
looking for!” and will want to contact you right away?

What can you 'promise' that a client will receive as a result of working with you?

What end result does your client get from your services?

Describe this unique result in a single sentence. (This is your "claim.")

Brand YOU
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STEP  5 - PUTTING IT ALL TOGETHER!

“So, What Do You Do?” (Your Commercial)

I work (teach/educate/inspire/create, etc.)

with __________________________________________________
(your niche)

who struggle with (want/can't/are)

_______________________________________________________
(your niche’s problem)

and who want (would like/need)

_______________________________________________________
(your solution)

Brand YOU

Congrats! You've crafted your magnetic
marketing message! :-)
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Christine believes that when entrepreneurs find the courage to share their gifts and their
message in a much bigger way, they will not only attract raving fans, enroll more clients,
and enjoy more income, they also become a force for positive change in the world.

After applying Christine’s proven marketing methods, which she teaches via her Impact
Academy and live workshops, her students and attendees typically experience a
significant increase in subscribers, clients, sales and lucrative joint venture opportunities.
Most importantly, they find a renewed sense of purpose and passion, allowing them to
step into their bigger vision, connect to their “why” in order to serve at the highest level,
and make a lasting, true impact in the world through a business they love.

The Huffington Post declared Christine to be one of “16 Brilliant Business Minds on
Twitter,” she’s won the Bronze Stevie Award for “Business Mentor/Coach of the Year” for
2014, and she’s an Amazon bestselling author.

She has launched and sold tens of thousands of dollars worth of products and programs
online, and coached and trained hundreds of entrepreneurs from around the world,
including France, Australia, New Zealand, England, and the Philippines. Christine holds
her own highly successful live workshops that attract stellar entrepreneurs from all over
the U.S., the UK, the Middle East and Canada.

Christine is also an in-demand speaker, sharing the stage with such luminaries as
Daymond John and Laura Berman Fortgang, and has been featured as a online
marketing and social media expert in numerous publications such as We Magazine For
Women, NewsDay, BlogHer, The Huffington Post, Social Media Examiner, and many
more. Additionally, she’s been interviewed on dozens of radio shows, telesummits,
panels, and webinars.

Christine published her first solo book in 2014 called There’s More to Life Than This, and
her newsletters, products, and online reach now educate and inspire over 40,000 people
every month. Find out more at ShesGotClients.com

About Christine Gallagher


